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Welcome to Volume 3 of our Client Accounting & Advisory Services (CAAS) Newsletter. 
Here you’ll find impactful news, insights and advice from our expert staff, and helpful 
recommendations as it relates to standardizing your accounting processes.

Now more than ever, successful companies are leveraging Client Accounting &  
Advisory Services (CAAS) to grow their business. decisions and creates opportunities 
for increased ROI.
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Meet the Team

Kara Yeater, CPA 
CAAS Manager

Our team has grown! The CAAS CRRew is ready to assist you with all levels of  
accounting department support, customized to meet the needs of your business.

Katie Delaney, CPA
CAAS Supervisor

Yolanda Huertas 
Bookkeeper
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Client Accounting and Advisory Services (CAAS) have 
emerged as a pivotal component in the modern landscape 
of financial management. CAAS encompass a broad 
spectrum of financial services aimed at assisting businesses 
in managing their accounting functions, analyzing financial 
data, and providing strategic guidance to drive growth and 
profitability. CAAS providers leverage technology, industry 
expertise, and data analytics to deliver tailored solutions that 
address the unique needs and challenges of their clients.

Learn about the value proposition of CAAS...

How CAAS Can Enhance Financial Management & Decision Making

Megan Gauthier 
CAAS Senior

https://www.crrcpa.com/client-advisory-services
https://www.crrcpa.com/blog/how-client-accounting-advisory-services-enhance-financial-management-and-decision-making
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As we reach the midpoint of the year, now is the perfect time for business owners to 
take a close look at their budget vs. actual performance. Monitoring this comparison 
isn’t just a box to check—it’s a critical step in making informed financial decisions, 
adjusting course where needed, and strengthening your forecasting for the remainder 
of the year.

Learn about the power of forecasting mid-year...

Is Your Budget On Track? Here’s Why It Matters More Than Ever

Do you have your finger on the pulse of your company’s financial health? Having 
insight into your financial data is key to making strategic decisions that can increase 
your company’s efficiency and profitability. Financial dashboards are valuable tools 
to help you gain this insight.

Drive Growth with Financial Dashboards

Dashboards allow you to:

•	 Track your cash flow, sales perfor-
mance, and budgets in real-time. 

•	 Monitor trends, identify any problems 
as they arise, and make informed, 
strategic decisions to stay on track.

•	 Monitor your KPIs to identify issues, 
make improvements, and meet your 
goals.

•	 Streamline your reporting process, 
eliminating the need for data entry 
and report generation.

•	 Increase collaboration among team 
members, fostering accountability 
and increasing efficiency.

•	 Benchmark your performance against 
competitors and other similarly sized 
businesses in your industry.

Learn more benefits of dashboards...
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Ready to Streamline Your Accounting Process? 
Our team is ready to help you gain flexibility, control, and insight.  
Contact us today, and stay tuned for our next issue!

https://www.crrcpa.com/blog/halfway-through-the-year-is-your-budget-on-track-heres-why-it-matters-more-than-ever 
https://www.crrcpa.com/blog/how-dashboards-drive-growth
mailto:Contact%20us%20today?subject=kara.yeater%40crrcpa.com

